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Quarterly Result Update

TITAN COMPANY LIMITED

February 02, 2024

I Consolidated Financials Result InCr.

Particulars QtrEnding QtrEnding

Dec. 23 Dec.22 Var. (%)
Total Income 14,164.00 11,609.00 22
OPM (%) 12.20 13.30 -110bps
OoP 1,565.00 1,347.00 16
Otherincome 136.00 90.00 51
PBIDT 1,701.00 1,437.00 18
Net Finance Charges 169.00 79.00 114
PBDT 1,532.00 1,358.00 13
Depreciation 154.00 113.00 36
PBT 1,378.00 1,245.00 11
Tax expense 325.00 332.00 -2
PAT 1,053.00 913.00 15
EPS (Rs) 11.83 10.16

Titan Q3 FY24 result, PAT rises 15% YoY to Rs 915 cr but margins declined slightly,
below estimates

Revenue from operations jumped 22% year on year (YoY) to Rs 14164 crore in the quarter
ended 31 December 2023. Profit before tax stood at Rs 1,378 crore in Q3 FY24, up 6.15% from
Rs 1,267 crore recorded in Q3 FY23. Operating Profit grew 16% to Rs 1,565 crore in Q3 FY24 as
against Rs 1,347 crore posted in Q3 FY23. EBITDA margin slipped to 12.2% in the December
quarter from 13.3% reported in the same quarter last year.

Segmental Performance

Jewellery: Total Income for the quarter grew 23% over Q3FY23 to,11, 709 crores. The India
business grew 21% in the same period. The festive season saw a healthy double-digit buyer
growth. The business continued to run its attractive programs that helped maintain growth
momentum amidst an environment of high gold prices. EBIT at '1,432 crores recorded a margin
of 12.2% for the quarter.

Tanishq expanded its international presence adding two more stores in USA in Houston and
Dallas and one store in Singapore. Mia opened its first store in Dubai taking the Titan's Jewellery
international footprint to 14 stores. During the quarter, in India, Tanishq opened 18 stores
whereas Mia added 16 new stores. The domestic network now covers 453 stores in Tanishq,
161 stores in Mia and 8 stores of Zoya.

Watches & Wearables: Business recorded a Total Income of ,982 crores, up 21% compared
to Q3FY23. The domestic business grew 23% in the same period. Analog watches Revenues of
,810 crores grew by 18% and the Wearables portfolio Revenues grew 65% to ,136 crores
respectively over Q3FY23. The premiumization journey saw good progress as both Titan and
Helios (International Brands) saw growths largely driven by increase in Average Selling Prices
(ASP). In Wearables, Fastrack grew 66% and Titan Smart grew 57% respectively compared to
Q3FY23. EBIT came in at ,55 crores with an EBIT margin of 5.6% for the quarter. During the
quarter, 9 new stores were added in Titan World, 11 stores in Helios and 5 stores in Fastrack.
The network now covers 655 stores in Titan World, 198 stores in Fastrack and 223 stores in
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Helios.

EyeCare: Total Income of ,167 crores in Q3FY24 declined 4% compared to Q3FY23 . EBIT for
the business came in at ,14 crores clocking a margin of 8.4% for the quarter. ' Dash be the face'/
'Dash Superstar', an opportunity for boys & girls up to the age of 14 years to participate and
become the face of the brand was a notable initiative during the quarter. The event saw
participation from 15,000+ children from 300+ cities and 18 states. Titan Eye+ opened two
new stores internationally during the quarter, one each in Dubai and Sharjah taking the
international footprint to 3 stores in the GCC region. The domestic network now covers 905
stores of Titan Eye+ and 8 stores of Fastrack.

Emerging Businesses: Total Income of ,112 crores for Q3FY24 for the Emerging Businesses
comprising of Indian Dress Wear ('Taneira") arid Fragrances, Fashion Accessories (F&FA) grew
26% compared to the same period last year. Taneira's sales grew 61% compared to Q3FY23.
"The Queen' s Collection' was the highlight fo r the season of festivals and weddings. The brand
hosted an exclusive exhibition, 'Parichay', highlighting indigenous crafts of beautiful Tussar silk
creations, Chamba folk embroidery, Zardozi embroidery, Batik with Kantha embroidery, Chitara
paintings, Madhubani paintings, and Thangka-inspired paintings etc. Continuing with its efforts
to preserve the weaving craft and uplift wo rking cond itions of the weavers, Taneira launched a
Weavershala at Bhagaiya, Bhagalpur. The brand now supports a total of 13 Weavershalas
throughout the country. 11 new Taniera stores were opened during the quarter, taking the total
count to 62 stores covering 29 cities.

The F&FA business declined 7% compared to Q3FY23. In key sub-segments, Women's Bags
recorded 25% growth while Fragrances declined by 6% compared to Q3FY23. The Emerging
Businesses together recorded a loss of ,20 crores for Q3FY24.

Key Subsidiaries of the Company

Caratlane Trading Private Limited: Total Income grew 32 % to ~893 crores as compared
to Q3FY23. The season's campaign #Khu/KeKaroExpress focussed on the collection 'Alpona’, a
100-year Bengal art form inspiration with eight unique motifs in white ceramic and diamonds. In
the wedding season, the first ever Mangalsutra campaign of 'EveryDay Vows' was launched
aimed at addressing the modern demands of the consumers. EBIT came in at ,82 crores for
Q3FY24 clocking a margin of 9.2%. Caratlane added 16 new stores (net) in the quarter taking
the total store count to 262 stores spread across 105 cities pan-India .

Titan Engineering & Automation Limited : The Business recorded a Total Income of ,202 crores
in Q3FY24, a growth of 61% compared to Q3FY23. The Automation Solutions (AS) business
grew 85% and the Manufacturing Services grew 30% compared to their respective Revenues of
Q3FY23. The order flow in AS business was healthy re sulting in a closing order book of more
than %00 crores at the end of Q3FY24 . EBIT for the quarter was ,25 crores at a margin of
12.4%.

Management Comment

C K Venkataraman, managing director of Titan Company, said, "The festive quarter
saw encouraging consumer demand delivering a healthy double-digit growth of 24% over a
strong base of Q3FY23. Our international store openings in Houston, Dallas and Singapore
market were enthusiastically received by the Indian diaspora and other nationals at those
locations. Our domestic store expansions in all target markets too are progressing well. We will
continue to pursue market share growth and are actively investing in capabilities across all our
business segments.”
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Gnvestments in securities market are subject to market risks, read all the related documents carefully before investing.\
Registration granted by SEBI and certification from NISM in no way guarantee performance of the intermediary or provide any
assurance of returns to investors. The securities quoted are for illustration only and are not recommendatory. SMC is a SEBI
Cegistered Research Analyst having registration number INH100001849. CIN : L74899DL1994PLC063609. )
( SMC Global Securities Ltd. (hereinafter referred to as “SMC”) is regulated by the Securities and Exchange Board of India (‘SEBI”) and is licensed to carry on the business of broking, depository services and related |
activities. SMC is a registered member of National Stock Exchange of India Limited, Bombay Stock Exchange Limited, MSEI (Metropolitan Stock Exchange of India Ltd) and M/s SMC Comtrade Ltd is a registered

member of National Commodity and Derivative Exchange Limited and Multi Commodity Exchanges of India and other commodity exchanges in India. SMC is also registered as a Depository Participant with CDSL
and NSDL. SMC'’s other associates are registered as Merchant Bankers, Portfolio Managers, NBF C with SEBI and Reserve Bank of India. It also has registration with AMF| as a Mutual Fund Distributor.

SMC is a SEBI registered Research Analyst having registration number INH100001849. SMC or its associates has not been debarred/ suspended by SEBI or any other regulatory authority for accessing /dealing in
securities market. SMC or its associates or its Research Analyst or his relatives do not hold any financial interest in the subject company interest at the time of publication of this Report. SMC or its associates or its
Research Analyst or his relatives do not hold any actual/beneficial ownership of more than 1% (one percent) in the subject company, at the end of the month immediately preceding the date of publication of this
Report. SMC orits associates its Research Analyst or his relatives does not have any material conflict of interest at the time of publication of this Report.

SMC or its associates/analyst has not received any compensation from the subject company covered by the Research Analyst during the past twelve months. The subject company has not been a client of SMC
during the past twelve months. SMC or its associates has not received any compensation or other benefits from the subject company covered by analyst or third party in connection with the present Research Report.
The Research Analyst has not served as an officer, director or employee of the subject company covered by him/her and SMC has not been engaged in the market making activity for the subject company covered by
the Research Analystin this report.

The views expressed by the Research Analyst in this Report are based solely on information available publicly available/internal data/ other reliable sources believed to be true. SMC does not represent/ provide any
warranty expressly or impliedly to the accuracy, contents or views expressed herein and investors are advised to independently evaluate the market conditions/risks involved before making any investment decision.

The research analysts who have prepared this Report hereby certify that the views /opinions expressed in this Report are their personal independent views/opinions in respect of the subject company.
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Disclaimer: This Research Report is for the personal information of the authorized recipient and doesn't construe to be any investment, legal or taxation advice to the investor. Itis only for private circulation and use.
The Research Report is based upon information that we consider reliable, but we do not represent that it is accurate or complete, and it should not be relied upon as such. No action is solicited on the basis of the
contents of this Research Report. The Research Report should not be reproduced or redistributed to any other person(s)in any form without prior written permission of the SMC. The contents of this material are
general and are neither comprehensive nor inclusive. Neither SMC nor any of its affiliates, associates, representatives, directors or employees shall be responsible for any loss or damage that may arise to any
person due to any action taken on the basis of this Research Report. It does not constitute personal recommendations or take into account the particular investment objectives, financial situations or needs of an
individual client or a corporate/s or any entity/s. All investments involve risk and past performance doesn't guarantee future results. The value of, and income from investments may vary because of the changes in the
macro and micro factors given at a certain period of time. The person should use his/her own judgment while taking investment decisions. Please note that SMC its affiliates, Research Analyst, officers, directors, and
employees, including persons involved in the preparation or issuance if this Research Report: (a) from time to time, may have long or short positions in, and buy or sell the securities thereof, of the subject
company(ies) mentioned here in; or (b) be engaged in any other transaction involving such securities and earn brokerage or other compensation or act as a market maker in the financial instruments of the subject
company(ies) discussed herein or may perform or seek to perform investment banking services for such company(ies) or act as advisor or lender/borrower to such subject company(ies); or (c) may have any other
potential conflict of interest with respect to any recommendation and related information and opinions. All disputes shall be subject to the exclusive jurisdiction of Delhi High court.
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